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To Whom It May Concern:

| first met Rhett Smillie a few years ago when | was trying to find a commercial unit for a
specific purpose. | had been searching for several months, checking papers, driving around,
and reviewing the MLS. | had asked other Realtors to help me, but nobody seemed to want
to show me anything beyond their personal listings.

When | asked Rhett for assistance, it was an entirely different ball game. Within a couple of
days after our initial discussion, Rhett presented me with several viable options, including
property he neither listed or that were in the MLS. Eventually we settled on one and Rhett
handle the negotiations professionally and timely.

Since then, Rhett has been a good friend whom | feel comfortable referring to other friends
and family. In fact, one I referred had a similar experience; Rhett was the only one who did
his homework and came through.

Rhett’s best advertising is his performance record. If you need somebody who really knows
commercial real estate, and can find some hidden gems, call Rhett.

Ron Marshall
President
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